Manipulative
technologies In
business
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NLR IN BUSINESS

* Increases motivation

* persuasion skills

* goal setting and its achievement
* changes the way of thinking
* future planning

auro Linguistic
Jramming



NLR IN BUSINESS
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NLP RECEPTION GROUPS
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Interpersonal




PERSONAL.:

* Anchoring

* Technique
IIWagll

* Hypnosis

INTERPERSONAL:

* Three Consent
Method

e lllusion of
choice

* Trap words
* Team questions

* Turnover
"than ... so ..."



TRANSACTIONAL ANALYSIS
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THE MAIN GOAL OF

ANALYSIS OF TRAN
BETWEEN PEOPLE



TYPES OF TRANSACTIONS

PARALLEL INTERSECTING
R === R R R

V/V VXV
D D D D
HIDDEN
R 4=mmp R

V v
D )




COUNTER MANIPULATIVE
TECHNIQUES




MISTRUST










CRITICAL THINKING

BELIEF IN ONE'S
CHOSENNESS




CHOICE




FEARLESSNESS AND
SELF-CONFIDENCE

SELF SUFFICIENCY







THANKS FOR
ATTENTION!
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